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Read the March 7th issue of Annuity Watch, including: 

 

• Full Commission on Internal Annuity Exchanges 

• MYG 5&7 Rates at 5.55% for $250k+ 

• American National Group Makes Forbes Best 

Insurance Companies List for 2024 

 

 

 
 

2024 Year Ahead – webinar replay and materials 

This webinar provided research insights and a forecast of the year ahead. 

• Watch the webinar recording. 

• Nasdaq FC index fact sheet. 

• Nasdaq FC index piece:  The Power to Put Technology to Work. 

• Nasdaq FC website:  https://nasdaqfc.ml.com/web/qis/bofanfcc 

 

Helping your sandwich generation clients succeed – webinar replay and materials 

• Watch the webinar recording. 

• Get the Sandwich Generation Toolkit. 

• See the Understanding the Sandwich Generation e-Book. 

• Download the Parent Conversation Card. 

• Download the Children Conversation Card. 

 

 

 
 

Help women address their  financial concerns – Start the conversation here. 

 

Important change for new GIWL applications 
Guaranteed Issue Whole Life (GIWL) new business applications submitted on or after March 9, 2024 in NAIC Model 

regulation states will require a new Notice Regarding Replacement form regarding any potential client's existing annuity 

or life insurance coverage ONLY IF the client has noted they have existing annuity or life insurance coverage. Read the full 

announcement. 

 

Fixed Annuities – See the increased rates effective March 11th. 

http://www.uuinc.com/news/AN%20annuity%20watch%20march7.pdf
https://event.on24.com/wcc/r/4459105/06615DB85F144CEDC116C50C55821EE8
http://www.uuinc.com/news/Nasdaq%20FC%20index%20fact%20sheet.pdf
http://www.uuinc.com/news/Nasdaq%20FC%20Index%20the%20power%20to%20put%20technology%20to%20work.pdf
https://nasdaqfc.ml.com/web/qis/bofanfcc
https://event.on24.com/wcc/r/4459109/B2C00B4DEB72E144C2EA69278D222D50
https://www.athene.com/producer/tools/sales-toolkits/sandwich-generation
https://view.ceros.com/imprint-content/athe-ebook-sandwich-gen/p/1
https://athenecentral.widen.net/s/dk96kwdwvz/23630
https://athenecentral.widen.net/s/qcmg8svpfr/23629
https://adminplus.fgsfulfillment.com/View/corebridgefinancial/1/AGLC110487?utm_source=sfmc&utm_medium=email&utm_term=start-the-conversation-btn&utm_campaign=womens-financial-concerns-aglc201990_03052024_life_brk_wif_egt_sai_life_mpro_ss&utm_id=8222747&sfmc_id=283579706
https://live.cloud.api.corebridgefinancial.com/lnr/dbp-fdm-admin/download/100AicF6FGkgO9MMYvefTIwGZPu1GjcE6GXzAfqcDjFAIDItHZhAnFbTRUrTK8nkqYuGY0wGYu2lRMthwb0bf-CgMA?utm_source=sfmc&utm_medium=email&utm_term=product-bulletin-btn&utm_campaign=new-giwl-applications-aglc202300_03042024_life_tmg_lcc_awa_trs_life_whlin_ss&utm_id=8215917&sfmc_id=283591571
https://live.cloud.api.corebridgefinancial.com/lnr/dbp-fdm-admin/download/100AicF6FGkgO9MMYvefTIwGZPu1GjcE6GXzAfqcDjFAIDItHZhAnFbTRUrTK8nkqYuGY0wGYu2lRMthwb0bf-CgMA?utm_source=sfmc&utm_medium=email&utm_term=product-bulletin-btn&utm_campaign=new-giwl-applications-aglc202300_03042024_life_tmg_lcc_awa_trs_life_whlin_ss&utm_id=8215917&sfmc_id=283591571
http://www.uuinc.com/news/Corebridge%20fixed%20annuity%20rates%20march11.pdf


 
 

 
 

Selling DI to Real Estate Agents 

Real estate agents are always on the move; visiting properties, meeting clients and hosting open houses - and are perfect 

candidates for disability income insurance (DI). 

 

Illinois Mutual offers marketing materials to help you grow your business with messaging prompts tailored for specific 

markets that are a good fit for DI, such as real estate agents: 

 

• A targeted marketing flyer 

• Content for a pre-approach email 

• A personalized pre-approach letter 

 

 

 
 

NAIC Best Interest Model Regulation for CA, IN & NH – Get details. 

 

 

 
 

Weekly Market Intel – See the latest insights. 

 

 

 
 

Let United of Omaha IUL’s be your jam!  Learn how they can turn up your sales. 

 

 
 

Read the March 6th issue of the Express Newsletter, including: 

 

• Advantages of Index Loans on products that perform 

as illustrated. 

• Term Life Express (TLE) offers your clients more than 

just affordable coverage. 

• Help your clients stay in their homes with long-term 

care insurance products. 

• Using Inflation Protection to reach a desired LTC 

premium. 

• Affordable Disability Income protection options 

• Secure Messaging Portal URL Change 

• The Critical Advantage opportunity 

• Spring Forward with Critical Advantage 

 

 

 
 

Care Solutions – See the interest rates effective March 15th. 

 

 

 

 

 

http://www.uuinc.com/news/IM%20real%20estate%20flyer.pdf
http://www.uuinc.com/news/IM%20real%20estate%20email.docx
http://www.uuinc.com/news/IM%20real%20estate%20pre%20approach%20letter.pdf
http://www.uuinc.com/news/Integrity%20naic%20best%20interest%20ca%20in%20nh.pdf
https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights
https://image.e.mutualofomaha.com/lib/fe36157075640475721677/m/1/157cd8e6-d081-44e9-a5a9-8007c1ccf6d2.pdf
http://www.uuinc.com/news/MOO%20express%20march6.pdf
https://image.aulind.oneamericaemailservices.com/lib/fe5815707c610d787112/m/1/6613529f-2c5f-4d87-803c-16b6e5507ef5.pdf


 
 

 
 

Your March Trimester sales idea 
Clients don’t like surprises when they could involve missing out on federal gift and estate tax exemptions. Let them know 

they have less than 22 months to leverage them.  

 

Activate this sales idea by using the sales kit on the Trimester Sales Strategies site. 

 

 

 
 

Reinstatement Policy 
In regard to non-payment of premium, a policy can be reinstated within 3 years of the lapse date.  

  

• Should a policy lapse for non-payment, a signed statement of health is required to be submitted by the 

policyholder. 

• Past premium payments are subject to an 8% interest rate. 

• The premium payment submitted must bring the policy to a current status and not in the grace period. 

  

For example: If a policy lapses on 1/1/24 and the grace period expires on 1/30/24.  If today is 2/15/24, the policyholder is 

required to submit 2 premium payments bringing the policy to a 3/1/24 paid-to-date.  If only 1 payment is submitted, the 

policy would only update to a 2/1/24 paid-to-date and therefore be in the grace period. 

 

 

 
 

Can life insurance help relieve clients’ long-term care concerns AND protect beneficiaries? 

In addition to life insurance protection, Symetra’s indexed universal life (IUL) products can provide monthly payments to 

help pay for care or other expenses if the insured is diagnosed with a qualifying chronic condition. 

 

Symetra’s Accelerated Death Benefit for Chronic Care Advantage Rider can be tailored to each client’s individual outlook 

toward the future cost of care. In a hypothetical scenario, we show a 55-year-old male with a $500,000 Symetra IUL policy 

and our Chronic Care Advantage Rider with a 50% acceleration percentage and 4% payout after he is diagnosed with a 

chronic condition. 

 

Check out the rider comparison to see how Symetra’s included and optional chronic illness riders compare. 

 

Annuities – See the interest rates effective March 8th. 

 

 

 

 

 

 

 

 

 

 

 

 

United Underwriters, Inc. 3 Holland Way, PO Box 1103, Exeter, NH  03833 

(p) 603-778-0555 / 800-258-7296  (f) 603-778-7918   uui@uuinc.com   www.uuinc.com 

Please note: UUI does not offer variable products. 

https://view.ceros.com/prudential/trimester-marketing-2024-ili/p/5?mkt_tok=NzAzLU5IUi04NDkAAAGRrebdOTDWAM02jrq7i_lLv7Fv46AGiVupYftscU65dBb1Uq0t2kju809PUmMcQbWCPdMj6vgO8M8v41re6EZXKSxlGPO4zZzRsKhyUvGS
https://symetra.bynder.com/m/42f9a5156211728/original/ADB-for-Chronic-Care-Advantage-Rider-Fact-Sheet.pdf
https://symetra.bynder.com/m/7d276d7164679da7/original/Chronic-Care-Advantage-How-It-Works-Flyer.pdf
https://symetra.bynder.com/m/1ae046ddd2defa9c/original/Chronic-Illness-vs-Chronic-Care-Advantage-Rider.pdf
https://www.symetra.com/globalassets/documents/web/ir/PDF3/Page63.pdf

