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Industry Articles 
 

Why the 2050 Annuity Market Looks Beautiful 
For providers of annuities and other products designed to protect principal, bad news can be good news. Read the article. 
 
 

 
 

A Guide to Prioritizing Retirement Planning – Visit the new microsite. 

 

Signature Performance Indexed Universal Life -  
“It’s Called Performance for A Reason”  
This accumulation-focused IUL with Living Benefits offers higher target premiums, lower COIs, and greater overall 
performance. Get more information. 
 

Annuities – See the increased rates effective November 1st. 

 

 
 

Read the October 25th issue of Life Spotlight, including: 
 

• Surrender Email Notifications and Saving Strategies 

• Purpose Driven Life Insurance 

• Prepare for the Unexpected with Living Benefits 

• Newly updated Buy-Sell Agreement Brochure  

 
 

 
 

The hottest market for Critical Illness sales now  
Take advantage of open enrollment and the prime time for critical illness sales, particularly for women who: 
 

• Lead household financial decisions and right now are making insurance decisions for their families. 

• Are seeing rising deductibles and costs – in 2024, the out-of-pocket healthcare coverage maximum is a whopping 
$18,900 for a family. 

• Feel the real impact of the pink tax for their healthcare, spending more out-of-pocket than men. 
 
With instant decision for benefit amounts up to $75,000, it’s quick and easy to get your business on the books and your 
clients covered. Get prospecting and sales tools at criticaloutlook.com. 
 
 
 

https://www.thinkadvisor.com/2023/10/25/why-the-2050-annuity-market-looks-beautiful/?kw=Why%20the%202050%20Annuity%20Market%20Looks%20Beautiful&utm_position=2&utm_source=email&utm_medium=enl&utm_campaign=lifehealthweekender&utm_content=20231029&utm_term=tadv&oly_enc_id=4024G8629590D0Y
https://rise.articulate.com/share/c2GcH4K4KW7lAigM1EJq3kTAYhmEgKXx?_gl=1*1uhhx3j*_ga*MTkwMDYyMTEyMy4xNjg4MDQ3ODU5*_ga_QWVHR1CRRS*MTY5ODI0NDc5MS4yMDIuMS4xNjk4MjQ1Njk4LjE3LjAuMA..#/lessons/MtS12Iss_UBiPjTTq9pk8YHc1bhqbU5w
https://img.anicoweb.com/wps/portal/img/home/products-and-services/life-products/indexed/signature%20performance%20iul
http://www.uuinc.com/news/AN%20rates%20nov1.pdf
http://www.uuinc.com/news/AN%20spotlight%20oct25.pdf
https://www.assurity.com/critical-outlook?utm_campaign=CI%202023&utm_medium=email&_hsmi=279627389&_hsenc=p2ANqtz-80wvUeWas4MQbjPLQvk28wmdG2OvyL00d8FNwoxf7EXC1a4qOETehVF3PMBy-JwjfLHrQh1kFd4gbZ2VnAOmwMYqMGEQ&utm_content=279627387&utm_source=hs_email


 
 

 
 

From AIG to Corebridge, their underwriting focus 

It's been more than a year since AIG's Life & Retirement business was spun off to create a wholly new and independent 
company, Corebridge Financial. While their name has changed, they remain dedicated to providing an industry-leading 
underwriting experience.  
 

• See the underwriting overview • Get a peek behind the scenes 
 

Improved Select-a-Term rates 

Effective October 30, 2023, Select-a-Term is repriced in all states, excluding New York. Overall, the rates trend lower and 
decreases can be seen across all key bands. Read the announcement. 
 

Introducing a performance-triggered index strategy on the Power Series of Index Annuities 

Learn about the new S&P 500 Index - Annual Point-to-Point with Performance Triggered strategy. 
 

SECURE Act 2.0 & Annuity Product Simplification 

Effective November 6th, product updates will be made to simplify the fixed annuity product suite and align requirements 
where appropriate. Learn more. 
 
 

 
 

In-Force Rate Action announcement - Pennsylvania: PCS II with Lifetime Stable Premium Option 

 
 

 
 

Who is eligible for class upgrades? 
Your business owner* and W-2 employee clients could be eligible for a one-class occupation upgrade that gives them 
access to optional benefits and riders, lower premium rates, and more. 
 
Available class upgrades for eligible occupations include: 

• Class 3 upgraded to Class 5 

• Class 2 upgraded to Class 3 

• Class 1 upgraded to Class 2 
 
Find a full list of eligible occupations in this class upgrades flyer. 
 
 

 
 

An opportunity to offer life and long-term care protection in the workplace 

John Hancock is now offering a solution designed exclusively for the employer market. It provides permanent voluntary 
life insurance protection with an innovative Long-Term Care rider — enhancing protection by giving employees access to 
financial and professional support in the event of a long-term care need. Learn more. 
 
 

 
 

Bring clarity to long-term care planning 
Lincoln’s MoneyGuard Solutions Conversation Catalyst tool helps clients understand care options, identify care 
preferences and associated costs, and confirm a funding solution is set to meet their needs. 
Use the Conversation Catalyst tool with clients to help have an impactful LTC planning conversation. 
 

Weekly Market Intel – See the latest insights. 

https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC201533?utm_source=sfmc&utm_medium=email&utm_term=underwriting-overview-btn&utm_campaign=cb-awareness-aglc202203_10242023_life_brk_iae_awa_edu_life_othr_ss&utm_id=7217217&sfmc_id=283579706
https://www.corebridgefinancial.com/insights-education/behind-the-scenes-of-life-insurance-underwriting?utm_source=sfmc&utm_medium=email&utm_term=behind-the-scenes-btn&utm_campaign=cb-awareness-aglc202203_10242023_life_brk_iae_awa_edu_life_othr_ss&utm_id=7217217&sfmc_id=283579706
https://live.cloud.api.aig.com/life/connext-fdm/download/100AicF6FGkgO9MMYvefTIwGZOIIbdncUwgv4hYunnHeW7yAbfVVifD3zfHPZHMoBtrT27oau3OtcVkD4l_qjkJzfg?utm_source=sfmc&utm_medium=email&utm_term=reprice-details-btn&utm_campaign=reprice-term-oct-2023-aglc202225_10302023_life_agt_iae_awa_ce_life_term_ss&utm_id=7269803&sfmc_id=283579706
http://www.uuinc.com/news/Corebridge%20new%20annual%20point%20to%20point%20trigger%20index%20strategy.pdf
http://www.uuinc.com/news/Corebridge%20annuity%20product%20simplifications.pdf
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4PALSPOR9.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
http://www.uuinc.com/news/IM%20class%20upgrade%20flyer.pdf
https://sales.johnhancockinsurance.com/financial-professionals/NLI/life-insurance/products/employer-solutions/premier-benefit-iul.html?cid=eml-ext:pbiul:oct2023&mkt_tok=MDE0LVBCWi0xMDcAAAGPBeUqFue1TjV6yLhnd0tNXSJrjm-0KVtcEeIFs4Ysqu7UNl1pIVQnsMDCusACWQnehbWZxbxWtjY-IJ-F2Ow0NuJECSgAfXPzpN47xYAYjP6ka0w
https://www.lincolnfinancial.com/public/microsite/mgmatool#/
https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights


 
 

Clients overweighted in cash? 

A guaranteed growth strategy can help their retirement savings while staying protected from loss. Lincoln MYGuarantee 
Plus fixed annuity offers these great rates. 
 

 
 

Read the October 30th issue of the Lincoln Life Leader, including: 
 

• DCA 10% Fixed Account Enhanced Interest Rate Program 

• Enhanced Underwriting Program  

• Partnering to Streamline Tax Return Orders 

• November is Long-Term Care Awareness Month 

• Online billing and payment 

• 2023 Life Insurance Year-End Guideline  

 
 

 
 

Preparing for the Sunset of the TCJA Tax Relief 
Change is inevitable, and when it involves tax law, it’s extremely important for clients to prepare and make needed 
adjustments to their financial plans. Listen to this podcast about how to help clients get prepared. 
 

Impact of Breast Cancer: An Underwriting Case Study 

Don’t let breast cancer get in the way of talking with clients about life insurance needs. Take a closer look at how a client 
was granted coverage for a MassMutual $500K Whole Life 20 Pay insurance policy in this NEW case study. 
 

Understanding the Value of Income 

As a financial professional, you understand that protecting a client’s income is a good decision; and that by assessing 
their financial situation, you can help make a recommendation for a disability income insurance solution. Check out this 
consumer brochure to help clients better understand the value of their income. 
 

Express DI enhancements 

Through the Express DI Underwriting program, applicants who meet certain criteria are eligible to apply for fully 
underwritten individual disability income (DI) insurance coverage and/or Business Overhead Expense (BOE) coverage 
with fewer requirements. 
 
To further help, they are enhancing the program by raising the threshold for Radius Choice® Financial Requirements: 
 

• They no longer require financials for Non-Owner/W2 Employees up to $10,000 of monthly benefit. 

• Business owners remain up to $6,000 of monthly benefit without financials. 
 
 

 
 

 
 

Read the October 25th issue of the Express Newsletter, including: 
 

• November 8th Break Down Barriers w/Business Owners 

• Life Protection Advantage IUL - protection for lifetime 

• e-Signature enhancements 

• SC LTC Rate Adjustment Filing notification letter 

• Medicaid vs. Long-Term Care Insurance 

• Preserving Real Estate Brokers' Income 

• Great News - DI Mobile Quoting is here! 

• Breast Cancer Awareness Month 

• Real Wins: Critical Illness 

• Errors and Omissions Insurance 

 

http://www.uuinc.com/news/LFG%20myguarantee%20plus%20rates%20oct13.PDF
https://cdn1-originals.webdamdb.com/13193_106977838?cache=1590175294&response-content-disposition=inline;filename%3DEven.pdf&response-content-type=application/pdf&Policy=eyJTdGF0ZW1lbnQiOlt7IlJlc291cmNlIjoiaHR0cCo6Ly9jZG4xLW9yaWdpbmFscy53ZWJkYW1kYi5jb20vMTMxOTNfMTA2OTc3ODM4P2NhY2hlPTE1OTAxNzUyOTQmcmVzcG9uc2UtY29udGVudC1kaXNwb3NpdGlvbj1pbmxpbmU7ZmlsZW5hbWUlM0RFdmVuLnBkZiZyZXNwb25zZS1jb250ZW50LXR5cGU9YXBwbGljYXRpb24vcGRmIiwiQ29uZGl0aW9uIjp7IkRhdGVMZXNzVGhhbiI6eyJBV1M6RXBvY2hUaW1lIjoyMTQ3NDE0NDAwfX19XX0_&Signature=kwfBG8n4MoVZLibNKoVxMIAdaJQARbvAJ6qm2O~a60V17VSoeC5d6BOfiwMxvnCVpxjO1-hTR0~ByhgaYFIb3M-ZBCitjZBla5kDPkpZYjQWPO76wFcSx~szZrrBaqBksTe0OeeZZkGgz~0Yb3u77Dv~-sfA-1QHaV7ZBOO7YFXRUzzPC5J6T4bGpnnPMTXnNQkkj9Mo8Mvr6hxsRCDrDCS1D5r8YvGbrvXdPl85r~5r9Msz1mVr8jSeksIO0URSDmEmLVTnIA5Igm69Y-Et82zcGcyxCJSzQSF51y2tW5b0B034feDdeBt-5I5L-DUZ5-NvGp74clAJFJJesH-H5g__&Key-Pair-Id=APKAI2ASI2IOLRFF2RHA
https://www.advisorperspectives.com/podcasts/2023/10/02/preparing-for-the-sunset-of-the-tcja-tax-relief?topic=insurance-annuities
https://fieldnet.massmutual.com/public/life/pdfs/li7581.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di10062.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di10062.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di1982.pdf
http://www.uuinc.com/news/MOO%20express%20oct25.pdf


 
 

 
 

 
 

Read the October 2023 issue of In The Loop, including: 
 

• The newest Velocity improvements to keep your 
business moving faster 

• 2023 holiday schedule and year-end processing guidelines 

• Velocity: Voice Signature process expanded 

• Protective recognized by Newsweek for Best 
Customer Service 

 
 

 
 

 
 

Read the October 30th issue of Life Essentials, including: 
 

• November 16th webinar: Supporting Client Caregivers  

• 10-minute Mondays 

• Help Black consumers learn how life insurance can 
help with retirement 

• Help women become financially confident 

• We made easy even easier with eCapabilities 

• Cutting-edge tools to help you manage life insurance 
policies at Prudential 

 
 

 
 

Annuities – See the rates effective October 30th. 

 

 
 

Read the October 2023 issue of Sales Flash, including: 
 

• League-leading, protection-focused IUL 

• Skip the medical exam with our Accelerated 
Underwriting Program 

• Is an Annuity Max Strategy right for your clients? 

• Help business clients turn the “Great Resignation” into 
the great retention with key person life insurance 

 
 

 
 

Risk Class Upgrade 

Available to qualified clients on all new IUL policies through the end of the year, this opportunity provides even more value 
for our IUL product suite, giving clients a rate class they would have not otherwise qualified for. This applies to both 
Transamerica Financial Foundation IUL and Transamerica Financial Choice IUL products.  Get full details. 
 
 

United Underwriters, Inc. 3 Holland Way, PO Box 1103, Exeter, NH  03833 
(p) 603-778-0555 / 800-258-7296  (f) 603-778-7918   uui@uuinc.com   www.uuinc.com 

Please note: UUI does not offer variable products. 

http://www.uuinc.com/news/PL%20in%20the%20loop%20oct2023.pdf
http://www.uuinc.com/news/PRU%20life%20essentials%20oct30.pdf
https://www.symetra.com/globalassets/documents/web/ir/PDF3/Page63.pdf
http://www.uuinc.com/news/Symetra%20sales%20flash%20oct2023.pdf
https://www.transamerica.com/ffiul-toolkit
https://www.transamerica.com/fciul-toolkit
https://cdn.bfldr.com/86JM1UOD/as/39t9mc983hk744n85nfrrmv/3126976_10-1_Upgraded_Underwriting_Program_Agent_Flyer_V6?SubscriberID=21187126&MID=523010189&SubscriberKey=0034o00001hdQryAAE&BatchID=6004&DataSource=BKG_IUL_Agents

