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Industry Articles 
 

Millennials Are the New Sandwich Generation 
New York Life looked at people born after 1980 and found... caregivers. Read the article. 
 

Gen Zers Discuss Family Finances Early 
Money talk started before they could drive. Read the article. 
 

12 Ways Long-Term Care Risk Eats Your AUM 
Long-term care risk is like a demon that wants to hurt you, and your clients. Read the article. 
 
 

 
 

Lifetime income that you control - ASIA Plus Flex Index Annuity 
Lifetime Income Rider of 9%  
Double your money in 8 years 

See the newly updated client ad promoting this competitive lifetime income rider. Check out the product landing page and 
see the payout table for Single Life and Joint Life found in the ASIA Plus Flex 7 or 10 Index Annuity client brochure. 
 

Palladium MYG  - Top Guaranteed Fixed Annuity Rates  
Use the pre-approved client ad. 
 

New marketing library for retirement planning  
Embark on a worry-free journey towards retirement with your clients using American National’s new retirement series. 
Tailored to offer peace of mind, this comprehensive program will help guide them each step of the way, ensuring a 
seamless transition into the retirement they've always envisioned.  
 
 

 
 

Read the November 8th issue of Life Spotlight, including: 
 

• Quick Access to Key IUL Information 

• NSF Efforts on Life Applications 

• Surrender Email Notifications and Saving Strategies 

 
 
 
 
 

https://www.thinkadvisor.com/2023/11/02/millennials-join-ranks-of-sandwiched-caregivers/?kw=Millennials%20Are%20the%20New%20Sandwich%20Generation&utm_position=5&utm_source=email&utm_medium=enl&utm_campaign=lifeannuitypro&utm_content=20231107&utm_term=tadv&oly_enc_id=4024G8629590D0Y
https://www.thinkadvisor.com/2023/11/07/average-gen-zer-discusses-family-finances-before-they-can-drive-survey/?kw=Gen%20Zers%20Discuss%20Family%20Finances%20Early&utm_position=6&utm_source=email&utm_medium=enl&utm_campaign=lifeannuitypro&utm_content=20231107&utm_term=tadv&oly_enc_id=4024G8629590D0Y
https://www.thinkadvisor.com/2023/11/09/12-ways-long-term-care-risk-eats-your-aum/?kw=12%20Ways%20Long-Term%20Care%20Risk%20Eats%20Your%20AUM&utm_position=1&utm_source=email&utm_medium=enl&utm_campaign=lifeannuitypro&utm_content=20231109&utm_term=tadv&oly_enc_id=4024G8629590D0Y
http://www.uuinc.com/news/AN%20asia%20plus%20client%20ad.pdf
https://img.anicoweb.com/wps/portal/!ut/p/z0/04_Sj9CPykssy0xPLMnMz0vMAfIjo8zi_S3djQxNTAx9_P1MXAwCQ0OMXLwMwwJ8DEz0C7IdFQEG6YHR/
http://www.uuinc.com/news/AN%20palladium%20myg%20client%20ad.pdf
https://rise.articulate.com/share/c2GcH4K4KW7lAigM1EJq3kTAYhmEgKXx?WT.mc_id=#/
http://www.uuinc.com/news/AN%20life%20spotlight%20nov8.pdf


 
 

 
 

In-Force Rate Action announcements:  
• West Virginia: Choice 1 with Lifetime Stable Premium Option 

• West Virginia: Privileged Choice Flex with 1% Benefit Increase Option and Reduced Covered Percentage Option 

• Wyoming: Choice 1 with Lifetime Stable Premium Option 
 

Commissions – See the 1099-NEC 2023 Tax Information. 

 

Million Dollar Round Table (MDRT) – The certification process begins January 15, 2024. 

 
 

 
 

Expanded DI benefit periods for chiropractors  
Illinois Mutual now offers up to a five-year benefit period for chiropractors applying for individual disability income 
insurance (DI). Now is the time to take advantage of this new sales opportunity. 
 
 

 
 

Index Annuities – See the rates effective November 15th. 

 
 

 
 

Application deadline extended for Protection Term '20 and Vitality Term '20 - Get details. 

 

The costs of delaying long-term care planning 

With many clients experiencing the impact of rising prices on their daily lives, it’s a good time to talk to them about the 
consequences of waiting to plan for a long-term care need. See the cost of care in your area. 
 
Discuss the facts. There are various factors that clients should consider if they delay planning how they would handle a 
long-term care event: 
 

• Life’s unpredictable: No one can predict when or if a chronic illness will strike. Waiting to buy coverage could 
result in the client being ineligible or having limited options should they experience a change in health. 

• Increasing cost: The longer a client waits to purchase long-term care coverage, the higher their premiums will be 
as they age. 

• Risk putting the burden on others: Without a plan, many clients are left to make decisions in a time of crisis, 
frequently resulting in financial, physical and emotional burdens falling on their loved ones. 

• Protect against future costs: Locking in meaningful coverage now can help protect against future uncertainties.  
 
 

 
 

Help service members secure protection for their loved ones 
American service members make countless sacrifices to protect our country. You can help them protect their loved ones 
with smart, affordable life insurance solutions.  
 
Download this Service Member Guide to gain invaluable information to help you meet the needs of service members and 
their families, including: 
 

• When and how to approach service members 
• Important information to share  
• Key considerations 

 
 

https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4WVCh1R9.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4WVFlexR3.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4WYCh1R10.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/190201.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/190201B.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://www.accessful.com/pdf/Indextra-5710YR.pdf
http://www.uuinc.com/news/JH%20term%20app%20deadline%20extended.pdf
https://caregiveradvocate.com/johnhancock-cost-of-care/wellness/cost-care-public?mkt_tok=MDE0LVBCWi0xMDcAAAGPSiVliI7nbLRhivvDLD6edSG5klxTgSknkYtu0Tsf0Guis-aoArtFZxOSuMAQHNFCU1GKhJAVwUcApiskLAtpw6A9su1TtavUt4goitrvMu7jsn4
https://7087813.fs1.hubspotusercontent-na1.net/hubfs/7087813/101923%20FINAL%20Service%20Members%20Infographic.pdf?utm_campaign=building-bridges-full-distribution-2023&utm_medium=email&_hsmi=281895800&_hsenc=p2ANqtz--fHlXpPRCLdcczgeErpwjW99800GwuMGPazUsx_dyZG-hUNpTdfNTCagB-cVeWys_NRVgutFh_Vqck3aefcxtfGNzuNQ&utm_content=281896053&utm_source=hs_email


 
 

 
 

Weekly Market Intel – See the latest insights. 

 

OptiBlend FIA – See the rates effective October 23rd. 

 
 

 
 

November is Long Term Care Awareness Month  
It’s the perfect time to speak with clients and prospects about protecting their retirement strategies, families, and future by 
planning ahead for a long term care event. To support financial professionals we have curated a toolkit including client-
approved materials, original research, and information about LTC planning solutions. 
 

Are you familiar with the Platinum Pass Program?  
As MMSD ramps up to provide you support and meet your business needs during this final stretch to year end, here’s a 
way that can help streamline your client’s permanent coverage up to $5 million, especially on jumbo cases, without further 
insurance exam testing: The Platinum Pass Program. 
 
 

 
 

Advanced Markets Sales Kit - The Importance of Working with Business Owners 
Business owners often wear many hats and can be wrapped up in the day-to-day operations of their enterprise. They may 
not always have time to consider all the ways in which their business can and should be protected. It is critical that you 
serve as a valuable resource to help them identify any blind spots when it comes to protecting the business, or if selling 
the business is being considered.  
 
Listen to Mutual’s brief conversation on how to get started talking with a business owner, or view the print version. You 
can also listen to their podcast on the subject. 
 
Use these resources in your efforts.  
 

• Producer Facing Materials:  
o Working With Business Owners  
o Delivering an Informal Business Valuation  

 
• Consumer Facing Materials:  

o Help Protect What Matters Most to Your Business  
o 10 Ways to Increase the Value of Your Business 
o Sample Business Valuation  

 
 

 
 

Read the November 8th issue of the Express Newsletter, including: 
 

• NAIC Guidelines for Brokerage General Agents in 
New York 

• Income Advantage offers added guarantees 
• Enhancing a portfolio with Critical Advantage 
• Aging-In Postcard available for Prescription Drug 

Plans 
• Even more money for you - Increased Broker Bonus 

• Med Supp rate adjustments 
• Having conversations that matter 
• Starting the conversation about Long-Term Care 

Insurance 
• Added benefits of Disability Income Insurance 
• Disability Income Solutions Product Overview 
• Who has your cancer policy? 

 

https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights
http://www.uuinc.com/news/LFG%20optiblend%20fia%20rates%20oct23.pdf
https://fieldnet.massmutual.com/public/ltc/pdfs/ltc4059mmsd.pdf
https://fieldnet.massmutual.com/public/life/pdfs/li7210.pdf
https://www.mutualofomaha.com/esp/e3231/AMM-November-2023_1-How-to-Talk-to-Business-Owners.mp3
https://www.mutualofomaha.com/esp/e3231/documents/612743_2023AdvMkts_MinBlog_Nov.pdf
https://files.marcomcentral.app.pti.com/mutualofomahafiles/mp3_files/ADVM_HowToTalkWithBusinessOwners2023.mp3
https://www.mutualofomaha.com/esp/e3231/documents/605991-Guidetoworkingwithbusinessowners.pdf
https://www.mutualofomaha.com/esp/e3231/documents/610554-Deliveringaninformalbusinessvaluation.pdf
https://www.mutualofomaha.com/esp/e3231/documents/146403_0122-Helpprotectwhatmattersmost.pdf
https://www.mutualofomaha.com/esp/e3231/documents/610799-10waystoincreasethevalueofyourbusiness.pdf
https://www.mutualofomaha.com/esp/e3231/documents/SampleValuation-TastyFoods2023.pdf
http://www.uuinc.com/news/MOO%20express%20nov8.pdf


 
 

 
 

 
 

Read the November 2023 issue of News You Can Use, including: 
 

• Nationwide Life Insurance Business Ranked #2 by 
J.D. Power  

• Long-term Care Awareness Month: Nationwide 
CareMatters Together Conversation Starters  

• Nationwide VUL Accumulator Rewards Program—
The Power of Guarantees  

• Intelligent Underwriting Online Interview Video  

• Nationwide Year End Business Dates 

 
 

 
 

CareSolutions – See the interest rates effective November 15th. 

 
 

 
 

 
 

Read the November 13th issue of Life Essentials, including: 
 

• Versatility of Life Insurance 

• Cash Value Life Insurance Corridor Story marketing 
flyer 

• Help Black consumers get life insurance 

• Did you know, by 2030, women will control $20T in 
assets?* 

• eCapabilities: A faster, easier (and virtual) way to do 
business 

• Set the stage for better client conversations with the 
LifeInsight Summary 

• Limitation in viewing recently updated life beneficiary 
information in PruXpress 

• Medical Records retrieval process update 

• Year-end flyer 

• PLI Desktop to be retired January 1, 2024 

• November 16 webinar: Connecting with and 
Supporting Client Caregivers – Things I Learned: A 
Caregiver’s Journey 

• Webinar replay: Bridging the Insurance Gap: LIMRA 
Insights and Strategies to Reach Underserved 
Markets 

 
 

 
 

Selling Strategies for Long Term Care 
Protecting families with life insurance that includes a long term care rider can be a big business-building opportunity. 
There are several ways to delve into prospecting and starting the conversation, so Transamerica prepared several 
resources to help you connect and give your sales an edge. Get the tools. 
 
 
 
 

United Underwriters, Inc. 3 Holland Way, PO Box 1103, Exeter, NH  03833 
(p) 603-778-0555 / 800-258-7296  (f) 603-778-7918   uui@uuinc.com   www.uuinc.com 

Please note: UUI does not offer variable products. 

http://www.uuinc.com/news/Nationwide%20news%20you%20can%20use%20nov2023.pdf
https://image.aulind.oneamericaemailservices.com/lib/fe5815707c610d787112/m/1/cd12933b-0343-4353-b2e3-56274de4ea3c.pdf
http://www.uuinc.com/news/PRU%20life%20essentials%20nov13.pdf
https://www.transamerica.com/long-term-care-rider?utm_source=exact-target&utm_medium=email&utm_campaign=20231109_longtermcare_3137220_bkg_c1e1_product&utm_content=3137220_getthetools&SubscriberID=21187126&MID=523010189&SubscriberKey=0034o00001hdQryAAE&BatchID=10004&DataSource=BKG_IUL_Agents#long-term-confidence-strategy

