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September is
Life Insurance Awareness

Visit our 2023 LIAM page!

10 Prospects Who Already Do Business With You
You might have talked to some of them this week. Read more.

Corebridge Financial (American General)

Fixed Annuities — See the rates effective September 11,

corebrldge

financial

Read the September 7% issue of In The Know, including:

e Update to Foreign National delivery requirements e Lack of production review under way
e Year-end processing dates and holiday hours e Building Life Insurance Awareness page updated

Genworth Financial

In-Force Rate Action announcement:
e South Carolina: PSC Il with Lifetime Stable Premium Option

Integrity Life

Indextra-5: see what it offers both you and your clients

CLIENTS: AGENTS:
e 10% S&P 500 Cap e Comp of 3.25% for ages through 75
e  4.50% Fixed Interest Option (1-year) e Never experience a commission chargeback at death
e Immediate access of 10%, available every year without e Receive a new commission when Bene elects to

surrender penalty Stretch


https://www.thinkadvisor.com/2023/09/05/10-prospects-who-already-do-business-with-you/?kw=10%20Prospects%20Who%20Already%20Do%20Business%20With%20You&utm_source=email&utm_medium=enl&utm_campaign=lifehealthnewsflash&utm_content=20230905&utm_term=tadv&oly_enc_id=4024G8629590D0Y
http://www.uuinc.com/news/Corebridge%20fixed%20annuity%20rates%20sept7.pdf
http://www.uuinc.com/news/Corebridge%20in%20the%20know%20sept7.pdf
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4SCLSPOR10-2.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
http://www.uuinc.com/liam.html

e RMD friendly e Approved in most Broker Dealers that you may already
o  Waivers of surrender for Confinement and work with
Terminal lliness (n/a in CA or CT)
o Beneficiary options at death that provide tax

efficiency:
e Eligible beneficiaries* of Inherited IRAs can stretch over
their lifetime

e Stretch Non-Qualified contracts with an exclusion ratio

*Eligible beneficiaries of Inherited IRAs can be no more than 10 years younger than the deceased or older than the
deceased. Beneficiaries of Inherited IRAs that are more than 10 years younger than the deceased AND are chronically ill
or disabled are Eligible and may elect to stretch using Indextra or any of our other products. Otherwise, product options
are limited.

See the rates. Subject to change on the 15" of each month.

Integrity’s NQ Stretch collateral is expanding
They offer a variety of valuable content:

e« Why Stretch Overview e Stretch Flowchart
« NQ Stretch FAQs e Stretch Prospecting Questions

Are your clients asset preservers?
Pre-retirement saving biases can affect post-retirement spending habits. If your clients favor preserving assets over
spending ... an annuity can help. Preview this new “Preserving Assets” piece for details.

Advisor ldeas Newsletter — See the 3 issue of 2023.

Lincoln Financial Group

Annuity contracts
As of August 215, all new Lincoln annuity contracts will be issued to clients electronically. Read more.

Monthly Market Performance - See the client-approved snapshot for August 2023.

Weekly Market Intel —See the latest insights.

Fixed Annuities — See the rates effective September 15,

MassMutual

New Sales Idea: Layering Term and Whole Life 100
While clients are building their careers and growing their families, life insurance may not be top of mind, especially if the
price tag doesn’t fit their budget. Take a look at this case study.

Mutual / United of Omaha

Simplified Issue: Help your clients protect their future
The loss of an income can drastically change how a family continues living their lives if the unexpected happens. Help
clients ensure their future is protected by evaluating their life insurance situation.

United of Omaha has a wide variety of products to fit many needs, and for those who want a faster process, our simplified
issue product portfolio has some great options. These products are exactly that - simple. They offer a simplified
underwriting and application process, which means policies are issued faster.

Get more information and materials.



http://www.uuinc.com/news/Integrity%20rates%20aug15.pdf
https://www.accessful.com/pdf/CF-46-33000-32-2212.pdf?utm_source=WSFGD+Salesforce+Marketing+Cloud&utm_medium=email&utm_campaign=Know+How+to+Stretch%3F
https://www.accessful.com/pdf/CF-29-29000.pdf?utm_source=WSFGD+Salesforce+Marketing+Cloud&utm_medium=email&utm_campaign=Know+How+to+Stretch%3F
https://www.accessful.com/pdf/CF-51-0102.pdf
https://lfgnews.us.newsweaver.com/ExecutiveMemo/fgsn518pnce
https://cdn1-originals.webdamdb.com/13193_97572538?cache=1636394634&response-content-disposition=inline;filename=LFG-MCO-FLI003_FINAL.pdf&response-content-type=application/pdf&Policy=eyJTdGF0ZW1lbnQiOlt7IlJlc291cmNlIjoiaHR0cCo6Ly9jZG4xLW9yaWdpbmFscy53ZWJkYW1kYi5jb20vMTMxOTNfOTc1NzI1Mzg~Y2FjaGU9MTYzNjM5NDYzNCZyZXNwb25zZS1jb250ZW50LWRpc3Bvc2l0aW9uPWlubGluZTtmaWxlbmFtZT1MRkctTUNPLUZMSTAwM19GSU5BTC5wZGYmcmVzcG9uc2UtY29udGVudC10eXBlPWFwcGxpY2F0aW9uL3BkZiIsIkNvbmRpdGlvbiI6eyJEYXRlTGVzc1RoYW4iOnsiQVdTOkVwb2NoVGltZSI6MjE0NzQxNDQwMH19fV19&Signature=bZMjOQf9ohBqkS5s~J0VF41ouo2k89wB0IAJ-NvZNqxDg2VD1fYtiEjRh6BJikSC-qIy1EKPWnXWbqpOBfAaJk-nShAj4a2mvcV9QJE71tL~Iyh-NnVW5oiurvktOczeAP7x~B9bQuQkppllGH7CRQO~00v-~aUOEpnN4GpGa4CcmG2n00bsrruauHF9RowoPPiNjL4x0OvSFZySrWBBX3Wzr0h5dH6QDhOtOdHeV1H5BCzyhh0Nt2grLtkGJuj~ucsYrxwtwIDW98F4JXG89iaYLY7BD4JlYFai5qlmTK2J-~GUlYIQGgAsx~BJ~cIEzOILUDdK5KsY1Bw~3RYdpg__&Key-Pair-Id=APKAI2ASI2IOLRFF2RHA
https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights
https://cdn1-originals.webdamdb.com/13193_122157691?cache=1694179652&response-content-disposition=inline;filename=FA-ALL-RST003_FINAL.pdf&response-content-type=application/pdf&Policy=eyJTdGF0ZW1lbnQiOlt7IlJlc291cmNlIjoiaHR0cCo6Ly9jZG4xLW9yaWdpbmFscy53ZWJkYW1kYi5jb20vMTMxOTNfMTIyMTU3NjkxP2NhY2hlPTE2OTQxNzk2NTImcmVzcG9uc2UtY29udGVudC1kaXNwb3NpdGlvbj1pbmxpbmU7ZmlsZW5hbWU9RkEtQUxMLVJTVDAwM19GSU5BTC5wZGYmcmVzcG9uc2UtY29udGVudC10eXBlPWFwcGxpY2F0aW9uL3BkZiIsIkNvbmRpdGlvbiI6eyJEYXRlTGVzc1RoYW4iOnsiQVdTOkVwb2NoVGltZSI6MjE0NzQxNDQwMH19fV19&Signature=W6uhBXNnbQVLwVDPZD59sHC6Bk0VBQjBCXAbV19gOSZ~epphArl6~FLx80dRtoYEVDtWawHhVAX27coniwah9WsS121DGW9W-20iJhojejMtdS40SfiFzecsFglLn0EnBFpm-2cAYjO0FnZyj0DBm9rmnVfl02Cj1viWf3nu36j2TM5wnfhCFzNqJfZ~UPdq9FxDu6UO66JXhz2cBMqfV6bgitKWSu415CYhc~TCHo9vO443DP72NL~vbA-u04LpmOloxWDR~ys~~BFDG9sZOq8xNJrB3LrbZ5-0lZza-7pOysyqHlOGVlV6sW4hwvm02p6XrLrKjO8kBwS~QTOrQw__&Key-Pair-Id=APKAI2ASI2IOLRFF2RHA
http://www.uuinc.com/news/MM%20layering%20idea.pdf
http://www.uuinc.com/news/MOO%20si.pdf

Express

A Weekly Update for Mutual of Omaha’s
Brokerage Sales Distribution

Read the September 6 issue of the Express Newsletter, including:

September 13™ webinar: Secure Transfer Planning
Updated Simplified Underwriting materials

How LTCi impacts people's lives

Long-Term Care Cash and Reimbursement Benefits

OneAmerica

A simple letter can go a long way

Disability Income protects more than their income
Critical lllness Sales Idea: Built-in Return of Premium
Critical Advantage Portfolio Postcard

Care Solutions - See the interest rates effective September 15t.

Pacific Life - Lynchburg

Better pricing for PL Promise Term Life Insurance — Get details.

Prudential Financial

Life Insurance Awareness Month
Talking to clients is easier with this new digital tool.

(# Prudential

LIFEESSENTIALS

Read the September 5" issue of Life Essentials, including:

Life Insurance Awareness Month —20th Anniversary
Start your week with 10-Minute Mondays!

PruXpress — Upcoming system migration

Thought Leadership — Goldilocks and the 3 ULs
Revamped VUL Protector producer presentation
PruFast Track makes placing large-premium policies
for affluent clients easier

Securian Financial

Make your workflow easier with Lifelnsight
Retrieving client medical records electronically:
Option to potentially avoid an APS

Webinar September 21: The Financial Confidence
Correlation and Tips for Closing Sales

Webinar replay: Spousal Lifetime Access Trusts
(SLAT)

Life Insurance Awareness Month
Securian’s LIAM landing page includes helpful tools for:

Starting conversations about life insurance
Determining client life insurance needs

Getting clients started on their life insurance purchase journey

Visit securian.com/LIAM to access these tools and other resources to help you during Life Insurance Awareness Month.



http://www.uuinc.com/news/MOO%20express%20sept6.pdf
https://image.aulind.oneamericaemailservices.com/lib/fe5815707c610d787112/m/1/913634c0-ae14-4453-9c39-2fd2c81f73b6.pdf
http://www.marketing.pacificlife.com/documents/MasterLinks/BT-52928.pdf
https://view.ceros.com/prudential/trimester-marketing-2023-ili/p/10?mkt_tok=NzAzLU5IUi04NDkAAAGOCY3WJ-gW4I3wldavLGXXQbooIv21NDCGJrGIQoBI5WlQRsG8JrGybSgNx7q8sD799AQRuc4Yu77TfS3xun_tZF22LNFv0q7Wx0HwKEo
http://www.uuinc.com/news/PRU%20life%20essentials%20sept5.pdf
https://www.securian.com/financial-professionals/liam.html?cid=rd_finpro&strala_id=1006497&prz=56234392

Changes to Indexed Life Portfolio
The changes impact existing IUL policyholders. See the notice.

Are your clients prepared for Sunset 2026?
Provisions of the Tax Cuts and Jobs Act (TCJA) of 2017 are expected to sunset on January 1, 2026. The Setting Every
Community Up for Retirement Enhancement (SECURE) Act of 2019 essentially eliminated the “stretch-IRA.”

This could mean a “double whammy” for your clients. Find out more in this recently released legislative update from
Securian.

Download this client-approved sunset guide. And here is a short list of the top concerns producers should keep an eye on
through the end of 2025.

Need a quick underwriting quote? Get one in minutes!
eValuate is a tool that gives you and your clients access to underwriting quotes in just a matter of minutes.

eValuate provides:

o Fast underwriting quotes for a variety of impairments
o Dynamic quoting — as you enter more information, the quote updates automatically

Please note, eValuate is not available for the SecureCare product line or the chronic illness and long-term care
agreements.

If you’re looking for a tentative risk assessment fast, don’t wait around for an underwriter to email or call you back.
Download this flyer to understand how it works, the histories and conditions eligible, and get your next underwriting gquote

right now.

Symetra

Accelerated Underwriting Program
Symetra is relaunching their Accelerated Underwriting Program - now with a new Accelerated Underwriting Express path!
Get full details and see how it works!

Transamerica

What's the difference between our I[ULS?

e Financial Choice IUL (FCIUL) is designed for growth, giving your more affluent clients the potential to maximize
their case value and tax-free* supplemental income potential.

e Financial Foundation IUL (FFIUL) is suitable for a wider variety of clients with growth potential, a federal income
tax-free death benefit, and rider options to help customize their protection.

Explore the finer details with this flyer.

United Underwriters, Inc. 3 Holland Way, PO Box 1103, Exeter, NH 03833
(p) 603-778-0555 / 800-258-7296 (f) 603-778-7918 uui@uuinc.com www.uuinc.com
Please note: UUI does not offer variable products.


http://www.uuinc.com/news/Securian%20iul%20changes.pdf
https://media.marketpowerweb.com/file.cfm?pid=2019363&pdfid=4164787
https://media.marketpowerweb.com/file.cfm?pid=2015713&pdfid=3411456
https://media.marketpowerweb.com/file.cfm?pid=2017058&pdfid=3697348
https://media.marketpowerweb.com/file.cfm?pid=2009956&pdfid=2647782
https://app.paperlessolutions.net/eval/evaluate.jsp#1fcdd240-1213-494c-961a-c0afc8df98db
https://app.paperlessolutions.net/eval/evaluate.jsp#1fcdd240-1213-494c-961a-c0afc8df98db
https://symetra.bynder.com/m/70677175bf547552/original/Symetra-s-Accelerated-Underwriting-Program-Flyer.pdf
https://cdn.bfldr.com/86JM1UOD/as/cfcbwv8gmhc65vpckxb7w5gf/FCIUL__FFIUL_Differences_Flyer?SubscriberID=21178275&MID=523010189&SubscriberKey=0034o00001hdOQiAAM&BatchID=10005&DataSource=BKG_AllSegment

